ndian VLST desigm services mar-

ket 1s expected to reach $3 billion

by 2018, growing at a CAGR of

16.25 percenl yvear on year. As parl
of this growth, companies are pushed
aggressively to improve turn-around
time and meeting high standards ol
quality for extremely complex designs.
Time to market has never been this
daunting and integration of hundreds
of IPs in an SoC has never been this
complex as well. Amid these challeng-
es, Mirafra Technologies has over-
turned all stones into opportunities and
slands as a leader n providing niche
technology design services by assimi-
lating VLSI hardware, embedded soft-
ware, clouwd and data-analytics, With
deep-rooted values and high-integrity,
the company has carved a niche in the
national and mternational markets, m-
chading the U.S. and Furope.

Mirafra was established in 2004 by
Alok Kuchlous & PV Shyam Sunder
Rao (Co-Founders) and focuses on its
strengths and builds expert-leams & 1al-
ents bottoms-up. Having a world-class
Design Excellence Center at Manipal,
Udupi, it cherry picks the right talent
fiom across India and makes them in-
dustry-ready by providing hands-on
fraining on live projects under expert
guidance. 'The company stands for high
quality engineering teams and provides
world-class engineering services to ifs

Shvam Sunder Ran.
Co-Founder & MD

customers 1o release  state-ol-the-art
products. It operates in miche industry
verticals like Semiconductor, Automo-
tve, Industnial, ITealthcare & Lile-sci-
ences, Storage and many more. While
simultaneously picking right tools and
resources, Miralra helps new producis
sail through competitive market and
reach targets successfully. “If not the
only one, we are one of the best com-
panics, offering end-to-end design and
integration services worldwide in VLSI
hardware, embedded software and data
analytics,” asserts Anil Ramachandran,
VP — Sales, Miralra Technologies,

Quality Talent & Niche

Services
Miratra excels m translating technical

and management leadership to next
level and delivers optimal solutions
to cater to all technology require-
ments of its customers, thus integrat-
ing expertise with customer-centric
approach. “Everything from Silicon
o Systems ncluding Micro Architec-
ture, RTL design. Verification, Physi-
cal Design, Analog Design and Board
Design 15 developed by us and inte-
grated together to build next gener-
ation products of our clients,” adds
Upendra Tripathi, SVP — IHardware,
Miratra Technologies.

Mirafra’s software team brings life
to the boards based on these hardware
chipscts, right from board bring-up to
OS oplimization and customization,
performance tuning, various c¢loud
based management solutions for differ-
enl devices and more, wilh responsive
UI. The software team has strong pres-
ence in Telecom, Datacom, and Auto-
motive, “We [ollow siringent methods
in identifving talents not only on the
basis of their academics and techni-
cal sKills but also with strong assess-
ment in their proactive attitude. This
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Mirafra Software Technologies: Redefining
Product Engineering Services Industry the ‘Talent’ Way

Alok Kuchlous,
Co-Founder & CED

15 a signilicant dilferentiator,” adds
Bmmal Bhattacharya, SVP — Soliware,
Mirafra Technologies,

Digital  Technology  Selutions
Group provides cloud services with
cloud integration of big data into AWS/
Azure and data analytics services that
include business intelligence & predic-
tive modelmng. “Trom dala mining 1o
machine learning, we go all the way up
to high end research in NLP and Artifi-
cial Intelligence based mage process-
ing.” adds Rajagopalan V, SVP - DTS,
Mirafra Technologies.

Rooting Excellence
Worldwide

With 750+ people spread across of-
fices in Bangalore (headquarter), y-
derabad. Chennai, Manipal, Furope
and the U.S., the company envisions
establishing new design centers at
several tier-2 cilies in India and talent
incubation centers in universitics na-
tionally, alongside strengthening its
roots in Europe, U.S. and Asia Pacific
regions. With plans in pipeline lor ver-
tical and horizontal growth, Mirafra in-
tends to tap new opportunities through
its reputed clients, build a sironger
customer basc and aggressively tarect

sectors like automotive, healtheare and
Srow further m 1o1, Cloud and 1ata

Science verticals.



